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How To Speed Up The Sale Of Your House
And Achieve TOP DOLLAR!

1. Understand why you are selling your home. Your motivation to sell is the
determining factor for how you will approach the sale of your home. It will
affect everything from what you set your asking price at to how much time,
money and effort you are willing to invest in order to prepare your home for
sale.

2. Keep the reasons for selling your home to yourself. By keeping this
information personal and private, you will not give the buyer negotiating
leverage. If you are asked why you have decided to sell, simply respond that
your housing needs have changed.

3. Before setting a price, consult with a good listing agent. As a seller, you
will want to get a selling price as close to the list price as possible. If you
start out by pricing too high, you run the risk of not being taken seriously
by buyers and having your house sit on the market for a long time. If you
price the home too low, you could be costing yourself thousands of dollars.

4. Do some home shopping for yourself. The best way to learn about your
competition is to review a competitive market analysis with a good listing
agent. Take note not only of the listing prices, but the prices that other
comparable homes are actually selling at.

5. Get an appraisal. A good appraisal can be a huge benefit in marketing your
home. Getting an appraisal is a good way to let prospective buyers know
that your home can be financed. A word of caution: an appraisal is not a
guarantee that your house will sell for that price, and you also may not like
the appraisal value you are quoted.

0. Understand what tax assessments mean. Some people think that tax
assessments are a way of evaluating a home. The difficulty here is that the
assessments are based on a number of criteria that may not be related to
property values, so they may not necessarily reflect your home’s true value.

7. Find a good real estate agent. Upwards of three quarters of all home
sellers say they would not work again with the agent who listed their home.
Usually this is a result of poor marketing and communication on the part of
the agent. Take the time to locate the agent who is going to best represent
your needs during the transaction.

8. Ensure that you have room to negotiate. Before settling on an asking
price, make sure you leave yourself enough room to bargain. Remember, a
buyer is more likely to make a full-priced offer on a home that is priced right
before making a low offer on a home that is priced too high.

Oh by the way...If you or any of your friends or relatives are thinking about buying or
selling a home, I'd love to be of service! Just give me a call with their name and number.
Customer service is my # 1 priority! 720.939.1401



